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FOR ADVISORS CONSIDERING THEIR NEXT MOVE
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Wealth Management

Own your practice. Keep your clients.
Leave the overhead behind.

An independent, SEC-registered RIA - A guide to the move

CONFIDENTIAL PREPARED FOR PROSPECTIVE ADVISORS



THE OPPORTUNITY /ndustrycontext

The industry is
moving your way.

For more than a decade, advisors and the assets they manage have shifted steadily toward the
independent RIA model, a structural trend, not a market cycle. The figures below are the
landscape you'd be stepping into. Everything that follows is what that model looks like at
SeaCrest.

WHERE THE ASSETS ARE GOING

About 27% of U.S. advisor-managed assets now
sit with RIAs, up from roughly 20% a decade ago,
and the independent and hybrid RIA channels are
projected to control nearly a third by 2028

27%»~30.8%

+18,000 ~80%

advisors joined the RIA channel from 2019-2023,
while wirehouse headcount fell ~3% and the IBD
channel shrank ~18%.?

o
927%
of advisors considering independence cite higher
payout as a top motivator; building financial value

median growth in assets under management at
RIA firms from 2019 through 2024, a 12.6%
annualized rate.?

86%

of clients, on average, move with their advisor
through a transition to independence.®

ranks second.*

SOURCES

1 Cerulli Associates, U.S. Intermediary Distribution 2024. RIA asset market share, 2023 vs. 2013; independent and hybrid RIA channels’ projected asset market share by 2028.

2 Cerulli Associates, U.S. Intermediary Distribution 2024. Advisor headcount change by channel, 2019-2023.

3 2025 RIA Benchmarking Study from Charles Schwab. Median five-year AUM growth, year-end 2019 through 2024, firms with $25M+ AUM. Fielded Jan-Mar 2025; 1,288 self-reported firms, not
independently verified. Past performance is not an indicator of future results.

4 Cerulli Associates, U.S. RIA Marketplace 2024: Redefining the Framework of Independence, Exhibit 4.01.

5 Supported Independence Study, Schwab Advisor Services / Logica Research, 2024.
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01 - ABOUT SEACREST

Institutional-grade infrastructure,
without the institution.

SeaCrest Wealth Management is an SEC-registered investment adviser headquartered in

Purchase, New York, serving advisors and clients across the country.

OUR APPROACH

©

Wealth advisory

Fiduciary advice and portfolio management for
individuals, families, and institutions.

Compliance & risk

Integrated SEC oversight, recordkeeping, and
Marketing-Rule support built into the platform.

®)

Technology

A turnkey stack, custody, accounting, billing,
reporting, wired together and supported.

" SEACREST
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OUR STORY

We pair full advisory capability with integrated compliance,
supervision, and a modern technology stack, so advisors
get institutional-grade infrastructure without the
institution.

The result is a practice that is genuinely yours: you keep
the client relationships and the equity in your book, while
we provide the platform, the regulatory backbone, and the
day-to-day support.

OUR CUSTODIAN & TECHNOLOGY PARTNERS

CUSTODIAN & BROKER-DEALER PARTNERS
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01 - ABOUT SEACREST

Firm overview

Buile by advisors, for advisors.

Founded in 2008, SeaCrest Wealth Management is an SEC-registered RIA built on a simple

conviction: that independent advisors deserve full control of their practice and the
infrastructure to grow it. Today the firm supports roughly $2 billion in client assets across 23

locations nationwide.

FOUNDED

2008 $2B

CLIENT ASSETS

OUR STORY

SeaCrest was founded during a wave of industry
consolidation, when many advisors were watching
control of their practices slip away. Our founders
believed there was a better way, one that paired
genuine independence with meaningful support.

That conviction still defines the firm. Advisors own
their client relationships and the equity in their book,
while SeaCrest supplies the platform, the regulatory
backbone, and the day-to-day partnership to help it
grow, on their own terms.

OUR MISSION

LOCATIONS

23 SEC RIA

REGISTRATION

WHY ADVISORS CHOOSE SEACREST

+  True independence. Own your client relationships and build
your practice your way.

+  Personalized support. Experienced professionals dedicated
to your success, not a call-center queue.

+  White-glove transition. Seamless onboarding for you and
your clients, from day one.

+ A placform buile to scale. Technology, operations,
compliance, and marketing engineered for growth.

To empower advisors with independence, integrity, and the freedom to succeed, while always putting clients first. With SeaCrest, you

gain more than a platform, you gain a partner committed to your long-term success.
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01 - ABOUT SEACREST

Succession & acquisition

Grow by acquisition. Retire with

support.

A practice is an advisor’s life's work, and SeaCrest helps it change hands well. The firm actively
sources, matches, and finances internal succession and acquisition opportunities, turning one

advisor's retirement into a growth opportunity for another, with clients cared for throughout.

Recent completed transitions:

New York

$36MM AUM - Sm‘m‘ruJ'L'L{/prm{m'r.\' book

A retiring New York advisor served clients
with complex holdings, including structured
products. Firm management matched him
with a SeaCrest advisor in South Carolina; the
acquisition closed within three months, with

SeaCrest facilitating the client transfer and
financing.

Houston

$45MM AUM - 35-year practice

After 35 years in the business, a Houston
advisor approached management about
retirement. SeaCrest convened an internal

advisor team to gauge interest and fit;

negotiations ran seven months and ended in
a successful acquisition.

San Jose

Incernal succession - 40-year career, 13 with SeaCrest
A long-tenured advisor, 40 years in the
industry and 13 with SeaCrest, opened
succession talks with leadership. A San Jose
advisor proved the ideal acquirer; after two

years of planning, SeaCrest closed the deal

with financing, operational, and legal
support.

5 $225MM+

ADVISOR AUM TRANSITIONED

TRANSITIONS
COMPLETED

New York
~$34MM AUM - Vendor referral

SeaCrest's vendor-referral network surfaces
transitions the firm can support. When a
single-person RIA sought retirement,
SeaCrest matched the ~$34MM book with an

interested New York advisor, finalizing the
acquisition three months later.

40 yTS
LONGEST PRACTICE
TRANSITIONED

Medford, OR - San Francisco
$110MM AUM - 140 accounts

After 40 years, a Medford, Oregon advisor
was ready to retire. Leadership identified a
San Francisco advisor as a strong match for
the $110MM, 140-account practice;

discussions wrapped in three months and
closed three months later.

We source, match, and

finance the move.

From identifying the right acquirer to
financing, legal agreements, and
operational handoff, SeaCrest carries
the deal end-to-end, so both advisors,
and their clients, land well.

End-to-end

FINANCING, LEGAL &
OPERATIONS

Representative examples of completed internal succession and acquisition transitions. Details are summarized and AUM figures are approximate; individual circumstances, timelines, and terms vary.

Not a projection, offer, or guarantee.

" SEACREST

EALTH MANAGEMENT



03 - TECHNOLOGY

Advisor & client experience

Best-in-class technology, working
on both sides of your desk.

This is the same stack the country’s largest RIAs run, provisioned, integrated, and supported

for you from day one. It does two jobs at once: it strips the operational drag out of running a

practice, and it gives your clients an experience that feels effortless. Here's what that looks like

on each side of the relationship.

ADVISOR EXPERIENCE the business you run

CLIENT EXPERIENCE what your clients feel

One source of truth

Portfolio, performance, and billing for every account and every
custodian roll up into a single dashboard, so you can answer any
client question on the spot, without stitching reports together.

Their whole financial life, in one place

A branded portal and mobile app pull every account,
investments, banking, outside assets, into one secure, real-time
view they can open from anywhere.

Rebalancing and trading at scale

Model-driven rebalancing and bulk trading keep every account
aligned to its target automatically, drift managed across the
entire book in minutes, not days.

Planning they can see and touch

Interactive, goals-based planning and live what-if scenarios let
clients watch a decision play out, retire earlier, fund a goal, sell a
home, right there in the meeting.

A CRM that runs your workflows

Client records, pipelines, and repeatable service workflows mean
nothing slips, every review, transfer, and follow-up fires on
schedule, at any book size.

Clarity, never surprises

On-demand performance and custom reporting mean clients
always know exactly where they stand, the kind of transparency
that quietly compounds into trust.

Compliance in the background

Marketing-rule review, archiving, and trade surveillance are built
into the platform, oversight is handled for you, so growth never
trades off against risk.

A frictionless start

Guided digital onboarding and e-signature turn the paperwork
into a five-minute task, their first impression is competence, not
a clipboard.

SeaCrest and the Use of Al

SeaCrest actively encourages advisors to put Al to work, and its
many integrations let these tools draft, summarize, and research
alongside you, even generating attribution reports to support
annual client reviews, for the output of a larger team, none of the
overhead. That use is deliberate and disciplined: Al is applied
thoughtfully and always within the firm’s Al Policy Guidelines.

THE BOTTOM LINE

Secure, always-on access

A document vault, secure messaging, and co-browsing keep
everything protected and effortless, and clients update their
goals and risk anytime, so the portfolio stays aligned to their real
life.

Every capability here is provisioned, integrated, and supported by SeaCrest from day one, the best technology in the business, without

building it, buying it, or staffing it yourself.
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Live firm dashboard

Every household, every dollar, at a

glance.

Orion’s advisor dashboard surfaces the business behind your business, total AUM, growth
trends, your largest households, and the accounts showing softness. It turns “who should | call

today?” into a list that's already ranked.
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SWM representative dashboard - Orion Advisor, branded for SeaCrest, live firm view, client identifiers masked
Total AUM Tracking Top Households Houscholds to Watch
Real-time book size with growth trend and  Largest relationships ranked by AUM, Underperforming accounts surfaced before
managed vs. unmanaged split. ready for proactive outreach. they become churn risk.
Models & Allocation Activity & Audit Custom Dashboards
Firmwide allocation by asset category, Real-time transaction value across the Build views around your KPIs; intelligent
model concentration, and drift vs. target. book, filterable by account, model, or date.  alerts for what matters most.
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03 -

Sample household view

Every account, every metric, i1 one

frame.

The Orion-powered portfolio dashboard puts every account, every transaction, and every

performance metric into one working view, the interface that lets advisors answer any client

question on the spot, and walk through the proof together in real time.
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Sample household portfolio view - Orion Advisor dashboard, branded for SeaCrest

Projected Income

Projected income - forward-looking dividend and interest cash flow by month

Income Detail

Quick Summary

Market value, time-weighted return, and

period change at a glance on every login.

Performance

Real-time and historical performance
against benchmarks across custom date
ranges.

Allocation

Asset category, asset class, and account-
level allocation views, visual and tabular.

Transactions

Complete activity history: contributions,

distributions, fees, dividends, and trades.

"X SEACREST
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Projected Income

Forward-looking dividend and interest

income, so clients see expected cash flow.

Realized Gain/Loss

Tax-aware tracking of realized gains and
losses, ready for year-end planning and
CPA handoff.



Orion Client Portal

A branded client portal, in the
palm of every client’s hand.

The SeaCrest Client Portal, powered by Orion and delivered as a custom SeaCrest mobile app,
gives your clients a unified view of their financial life and a direct line to you, from any device.

Account aggregation

Connect any online account, investments,
banks, credit cards, for a unified financial
view.

Balance sheet view

Anytime access to assets, liabilities, and
net worth at a single glance.

Goal tracking

Clients view, update, and add financial
goals, your team always sees their
priorities.

Co—browsing

Real-time guided sessions inside the
portal, walk clients through anything they
see.

SeaCrest mobile app

Branded iOS and Android app secured
with Touch ID or Face ID, the portal in
every pocket.

Custom reports

Goal-based reporting, charts, tables, and
dashboards built around each client.

What-if scenarios

On-demand modeling, retire early,
increase savings, sell a home, impact in
real time.

" SEACREST
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Risk profile

Clients update their risk tolerance,
portfolios stay aligned with their actual
lives.

Document vault

Secure storage for statements, tax docs,
and estate paperwork, shared both ways.



03 - TECHNOLOGY First 100 Days playbook

Your clients will feel taken care of,

by design.

SeaCrest makes its client onboarding system available to every advisor on the platform, a
proven 100-day framework you can adopt as-is, customize to your voice, or layer alongside the
process you've already built. Five guided phases, each engineered to remove friction, build
confidence, and turn a new account into a lasting relationship.

-7 830 31-60 61-90 91-100

WELCOME TRANSFER & SETUP ONBOARDING HUMAN TOUCH HANDOFF
MEETING

DAYS 1-7 DAYS 8-30 DAYS 31-60 DAYS 61-90 DAYS 91-100

Welcome Transfer & Setup Onboarding Meeting  Human Touch Handoff

* Personal welcome email -+ Virtual Paperwork Party * 40-minute formal + Personal gesture or gift + Day 100 personal note

+ Handwritten card or gift ~ + Weekly Tuesday Tracker meeting + Anniversary reservation ~ « Service calendar preview
« First Tuesday Tracker + Transfer milestones * Personal check-in call + Service transition begins  « First referral request

+ Tracker continues

WHAT CLIENTS TELL US

“I know exactly what’s happening “They anticipated every question “I told three friends about them in the

with my money at all times.” before I had to ask.” furst month, I couldn’e help it.”
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The system behind the first 100

days.

First 100 Days playbook

Six tactical plays remove specific friction points while deepening every new client relationship.

Each is designed, repeatable, and yours to deploy, so your clients receive a consistent, elevated

experience from the moment they say yes, built around your practice.

1.
Virtual Paperwork Party

Turn the 7)mxr»/‘i‘icriunj/{//cJ moment i};tn)mln'_ﬁr,\‘[

connection win.

Guided live signing instead of mailed
DocuSigns. Processing time drops 50%+,
NIGO rates plummet, and the meeting
doubles as a relationship-building
touchpoint.

1.
Tuesday Status Email
\ PY'CL{Z‘L‘[Jb/U 1L'L'L'L'/J' UPL{H[L“ »/’L”' [/IL'I‘J' )”U”L’J'.

Every Tuesday, a four-section update:
Completed, In Progress, Action Needed,
What's Next. Consistency builds trust and
eliminates “where’s my money?” anxiety.

1ii.
Formal Onboarding Meeting
40 minutes that eliminates months qunﬁ(,x‘iun.

Re-anchor the client to their goals, establish
the emergency account, walk through portal
and tech to-dos live, and preview the
ongoing relationship, turning paperwork into
clarity.

iv.
Breakup Script
Script the awkward call before it happens.

A pre-loaded breakup letter, a three-
sentence call script, and advance coaching.
Clients arrive equipped, not cornered, and
prior-advisor interference loses its power.

50%+

PROCESSING TIME SAVED

)SEACREST
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.
Human Gestures & Client Intel
Make clients feel seen, not like an account number.

Capture personal details from day one. At
Days 61-90, deploy a thoughtful, specific
gesture, a book, a dinner reservation, a

memorable note. Memory-making at scale.

~0 <21 days

CONFUSED CLIENT CALLS

TIME TO FUNDING

Vi
The Gentle Handoff
Bridge the gap, never let clients fall off a cliff.

At Day 90, an explicit “you're officially
onboarded” milestone. Annual service-
calendar preview, a handwritten Day 100
note, and the first referral request at peak
excitement.

30%+

DAY 100 REFERRAL RATE



04 - MARKETING Marketing Tools

Grow your practice. We'll handle
the compliance.

A modern marketing engine for the independent advisor, content, outreach, and automation,
all reviewed and archived for SEC Marketing-Rule compliance from the moment it goes live.

FMG Marketing Suite LinkedIn

Automated marketing platform, websites, email Professional outreach and thought-leadership
campaigns, social posts, and curated content built content to build your network and put your

for advisors and compliance-ready by design. expertise in front of the right prospects.
Facebook Waalaxy Automation

Targeted prospecting campaigns to reach high- Smart outreach automation that streamlines
intent clients in your geography and demographic, LinkedIn campaigns and follow-ups, so you spend
with compliance review built in. less time prospecting and more time advising.

Every campaign, post, and asset is pre-reviewed for SEC Marketing-Rule compliance and archived with timestamped
chain-of-custody, so growth and oversight never trade off.

" SEACREST
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Platform profile

Prospects don’t search anymore, they

ask.

In 2026, prospects increasingly ask Al platforms, ChatGPT, Perplexity, Gemini, instead of

searching Google for “financial advisor near me.” FMG is a marketing platform built specifically

for financial advisors, and one SeaCrest advisors have access to as part of the firm's platform

ecosystem. It structures your entire online presence for Al discovery and runs an always-on

outreach engine behind it.

PILLAR 01 PILLAR 02
Get found Stay in touch
ABOUT

FMG is a full-spectrum marketing platform for
financial advisors. It builds Al-readable structure into
your website, schema-marked FAQ pages that tell Al
search tools exactly what you offer, and pairs it with a
structured review-generation system, because client
reviews have become a primary Al ranking signal, not
just social proof.

Behind discoverability sits an always-on
communication engine: newsletters, drip sequences
for every stage of the client journey, pre-built market-
volatility messages, SMS reminders, and an Event
Builder for webinars and client events. Muse, FMG's
Al content assistant, drafts it all with financial-
marketing best practices and compliance rules
embedded from the first word.

BEST FIT FOR

PILLAR 03

Show up social

PILLAR 04

Stay compliant

WHY A SEACREST PARTNER

+ Al-optimized websites and FAQ pages with built-in
schema markup, so Al platforms surface your firm when
prospects ask about planning, retirement, or wealth
management

+ Structured review-generation campaigns with automated
follow-up, QR codes, and signature links, a direct growth
lever in Al-driven search

+ Muse drafts emails, social posts, and content calendars in
your voice, from a compliant baseline, not a generic Al's

+ Visual marketing calendar shows every scheduled piece
across email and social with draft and compliance status
at a glance

+ SEC Marketing-Rule guardrails throughout, compliant
testimonial workflows, required disclosures, and
guidance that prevents inadvertently “adopting” a client
review

Advisors who want a marketing engine that runs continuously, discoverable where prospects actually ask, consistent on social, and

reviewed for the Marketing Rule before anything goes live.
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05 - COMPLIANCE Compliance Ready

We handle the reporting. You
focus on your business.

Compliance is part of the platform, not an afterthought. From Marketing-Rule review and
electronic-communications archiving to supervision, recordkeeping, and exam preparation,
SeaCrest carries the regulatory load so advisors can spend their time advising.

SUPERVISION & ARCHIVING & ECOMMS CRM & CLIENT RECORDS
OVERSIGHT

Global Relay Redtail
Advisor Assist

Enterprise-grade Cloud-based CRM purpose-
Outsourced CCO support and communications capture and built for financial advisors,
supervision infrastructure, archiving across email, chat, client data, activity tracking,
exam readiness, ongoing and social, with SEC-compliant workflows, and integrations
review, and a partner who retention and supervisory that keep your practice
knows the advisor business review built in. organized and audit-ready.

inside and out.

+ SEC Marketing-Rule review. Pre-approval of websites, decks, and endorsements before they go public.

+ Recordkeeping & retention. Rule 204-2 compliant capture, WORM storage, and chain-of-custody for every required record.

+ Supervision & surveillance. Trade review, conflict monitoring, and supervisory escalation, running quietly in the background.

+  Exam & audit support. Audit-ready exports on demand and direct support through SEC and state examinations.

" SEACREST
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07 - FAQ

Frequently Asked Questions

Answers to the questions advisors

ask most.

The decisions that most often shape a move, economics, transitions, regulation, retention,

timing, addressed straight. Every number can be modeled against your specific practice.

What is the payout difference between a wirehouse and an

RIA?

Advisors typically control ~40% of fees at a wirehouse versus up to
100% at an RIA, net of expenses, roughly 70%, because they own
the practice and pay direct expenses rather than a captive
overhead allocation.’

Is it worth leaving my wirehouse to go independent?

For most advisors at $300M+ AUM, independence generates
materially higher take-home over a 5-year period, even after
transition costs. Break-even is typically year 1-2.

What percentage of clients stay through the transition?

Surveyed transitions average ~86% of clients moving with the
advisor.” Retention is highest with strong local relationships, a clean
announcement, T+1 contact, and a steady follow-up cadence.

How much does it cost to start an independent RIA?

Starting your own runs ~$15K-$100K+ depending on size and
complexity, plus working capital. Joining an existing RIA like
SeaCrest eliminates most setup cost, you plug into the operational
stack and produce immediately.?

What should I look for in an RIA firm to join?

Five questions matter: economics (all-in payout), equity (ownership
path), operational support (build vs. plug in), cultural fit, and
succession. SeaCrest is built around all five.

What is my practice worth, and how does the SeaCrest
calculator show me?

At a wirehouse, your book belongs to the firm. As an independent,
it's a transferable asset with real enterprise value. The SeaCrest
transition calculator estimates what your practice is worth today,
how that equity grows over time, and projects your 10-year take-
home, breakeven year, and lifetime value under both scenarios,
adjustable end-to-end.

SOURCES

How long does the transition actually take?

The physical move takes 60-120 days; pre-departure planning is
another 60-90. Realistic timeline: 4-7 months from serious
consideration to running an independent practice.

What Forgivable loan will I lose if I leave ear]y?

Wirehouse deals are typically forgivable loans over 7-9 years;
leaving early triggers repayment of the unforgiven balance. The
calculator shows whether independence still wins, for $300M+
advisors it usually does within 2-3 years.

Do I need to start my own RIA, or can I join one?

You don't have to start your own. Joining SeaCrest delivers the
economics of independence, high effective payout, equity
participation, control, without setup cost or year-one cashflow risk.

Will my wirchouse sue me for taking clients?

If both firms are Protocol signatories, you can legally take a limited
client list. Morgan Stanley and UBS withdrew from the Protocol in
2017-2018, so advisors leaving those firms need counsel involved
before announcement.

How does my income change year 1 vs. year 3?

Year 1 is typically lower, clients in transition, setup costs, ramp.
Year 2 matches or exceeds your final wirehouse year. Year 3+ is
where compounding kicks in: high retained revenue plus growing
equity.

IBD vs. hybrid RIA vs. pure RIA, what's the difference?

IBD: operates under a BD license, sells commission products.
Hybrid: combines BD and RIA, the most flexible, common ex-
wirehouse path. Pure RIA: fee-only fiduciary, no commissions, SEC-
or state-regulated.

1 Cerulli Associates, U.S. Advisor Metrics 2024, Exhibit 1.02 (share of fees controlled by channel; expense assumptions illustrative).

2 Supported Independence Study, Schwab Advisor Services / Logica Research, 2024 (average client retention through transition).

3 Startup-cost ranges illustrative, by firm size and complexity. Figures will vary; consult independent counsel.
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Technology Integrations

One platform. Multiple
integrations.

Your existing tools likely already plug in. The Orion Connect Integration Center spans CRM, planning, risk, rebalancing, custody,
alternatives, research, and compliance, so joining SeaCrest means connecting your stack, not abandoning it.

Get a glimpse of the Orion experience. Click herel.
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02 - CUSTODIANS

Multi-custodial by design,
the right home for every client.

SeaCrest gives advisors access to three custodians and a broker-dealer platform, so you can
place each client where their needs are best served, not where the firm tells you to. From
institutional-grade service to active-trader access to hybrid broker-dealer flexibility, choose the

platform that fits the client.

CUSTODIAN

Charles Schwab

Industry-leading
custody platform with
broad capabilities, deep
service support, and
the technology
ecosystem most
advisors and clients
already trust.
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CUSTODIAN

Raymond James

Full-service platform
with institutional
resources and
traditional brokerage
capabilities for client-
facing advisors.

CUSTODIAN

Interactive
Brokers

Sophisticated trading
and global market
access for active
investors and complex
strategies.

BROKER-DEALER

Purshe Kaplan
Sterling

Compliance, access,
and product diversity
for hybrid advisors
needing brokerage
capabilities.



Custodian profile

The institutional foundation of
independent wealth management.

Charles Schwab is the largest custodian for independent RIAs in the United States, serving

more than 15,000 advisory firms through Schwab Advisor Services. Following the integration of

TD Ameritrade in 2023, Schwab offers the deepest technology and service ecosystem available

to independent advisors.

FOUNDED LISTED
1971 NYSE: SCHW
ABOUT

Founded by Charles R. Schwab as one of the original
discount brokers, the firm has grown into a publicly
traded financial services company holding more than
nine trillion dollars in client assets across its retail,
institutional, and advisory businesses.

Schwab Advisor Services is the dedicated custody arm
for independent RIAs, providing a fully integrated
platform, Schwab Advisor Center, OpenView Gateway,
and Portfolio Connect, alongside a transition team
designed for advisors moving from wirehouses.

BEST FIT FOR

CLIENT ASSETS HQ

$9T+ Westlake, TX

WHY A SEACREST PARTNER

+ Industry-leading platform with the broadest integrations
across portfolio management, planning, and CRM
systems

+ No platform or custody fees for the majority of
independent RIA relationships

+ Dedicated transition team with deep experience
supporting wirehouse breakaways

+ Zero commissions on online U.S. equity and ETF trades;
broad mutual fund and fixed income access

+ Brand recognition that clients already trust, eases the
transition conversation

Clients seeking institutional-grade service, broad product access, and a custodian whose name and brand they already recognize and

trust.
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Custodian profile

Full-service capability, an advisor-first

culture.

Raymond James Financial is one of the largest diversified financial services firms in the United
States and a long-standing home for independent advisors, consistently recognized for its
advisor-friendly culture, conservative balance sheet, and depth of research and planning

resources.

FOUNDED LISTED

1962 NYSE: RJF
ABOUT

Founded by Robert James in 1962, Raymond James
offers multiple affiliation models, including
independent contractor status through Raymond
James Financial Services and full custody and clearing
through Raymond James & Associates. The firm has a
reputation for stability and a history of organic
growth.

For independent advisors, it provides full broker-
dealer capability alongside RIA-friendly custody, a
natural choice for hybrid practices needing both fee-
based and commission business under one roof.

BEST FIT FOR

CLIENT ASSETS HQ

$1.4T+ St. Petersburg, FL

WHY A SEACREST PARTNER

+

Full broker-dealer and custodial capability for hybrid
advisors under both BD and RIA registrations

+ Multiple affiliation models, independent, employee, or
institutional, to match each advisor’s design

+ Strong proprietary research and award-winning financial
planning tools

+ Conservative, advisor-first culture with low advisor
turnover and long firm tenure

+ Dedicated transition support teams for advisors moving
from wirehouses

Clients who value full—service capability, traditional brokerage products, and a stable, advisor—ﬁrst culture with continuity Ehrough

market cycles.
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Sophisticated trading. Global access.
Institutional rates.

Interactive Brokers (IBKR) is a publicly traded global brokerage founded by Thomas Peterffy in
1978. Built around a technology-first model, IBKR gives advisors and their clients access to
more than 150 markets in 30+ countries at some of the lowest commission and margin rates in
the industry.

FOUNDED LISTED MARKETS HQ
1978 NASDAQ: IBKR 150+ Greenwich, CT
ABOUT WHY A SEACREST PARTNER

IBKR's heritage as a market-maker shaped a platform + Best-in-class trading platform for active investors and
built for serious traders. The IBKR Pro platform Sep e SR

supports equities, options, futures, forex, fixed + Global market access, stocks, options, futures, forex,
income, and metals across global exchanges, all from fixed income, across 30+ countries

a single, multi-currency account. + Multi-currency accounts for international clients, expats,

and dual-residency planning

For independent advisors, IBKR Advisor accounts . o )
+ Margin rates and commissions consistently among the

deliver a white-labeled client experience, advisor-level lowest in the industry

reporting, and bulk trading and rebalancing tools, at a
+ Open APl access for advisors running custom analytics or

cost structure that meaningfully helps active and st

cost-sensitive clients.

BEST FIT FOR
Clients with active tmding needs, options orfutures strategies, international exposure, or genuine cost-sensitivity on margin and

commissions.
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Custodian profile

The hybrid bridge, broker-dealer
access without the conflicts.

Purshe Kaplan Sterling Investments (PKS) is an independent broker-dealer headquartered in
Albany, New York, that has built its reputation around serving hybrid RIA advisors, a clean,

open-architecture platform without proprietary products, prop trading, or investment-banking

conflicts of interest.

FOUNDED STRUCTURE
1989 Privately held
ABOUT

PKS was founded in 1989 and has spent more than
three decades serving independent broker-dealer
advisors. The firm intentionally operates without
proprietary products, an investment-banking arm, or
principal trading, eliminating the structural conflicts
found at larger broker-dealers.

For SeaCrest advisors, PKS provides the broker-dealer
registration and supervision needed to keep
commission business and certain alternative-
investment products under one roof, alongside the
RIA fee-based practice, a true hybrid model with clean
economics.

BEST FIT FOR

MODEL HQ

Independent BD Albany, NY

WHY A SEACREST PARTNER

+

Pure broker-dealer model, no proprietary products,
principal trading, or investment-banking conflicts

Designed specifically for hybrid advisors maintaining both
fee-based and commission business

Open-architecture access to alternative investments,
REITs, structured products, and variable insurance

Compliance and supervision infrastructure built around
independent advisor practices

Long-standing reputation supporting wirehouse
breakaways and independent transitions

Hybrid advisors who need broker-dealer capability for legacy commission business, alternative investments, or product types that aren’t

availablc rhrough fee—only CMS[OdiEl?”LS.
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LET'S TALK

Let’s talk about your practice.

Every move is different, and the numbers that matter most are your own. Bring
us your book and we’'ll model your transition, your economics, and your
timeline, confidentially, with no obligation.

ADVISOR RECRUITING EMAIL PHONE
Ronald Lenihan RLenihan@seacrestim.com (203) 561-2867
Linked ).

Connect to Opportunity ™

SEACREST WEALTH MANAGEMENT, LLC - SEC-REGISTERED INVESTMENT ADVISER CONFIDENTIAL


https://www.linkedin.com/company/seacrest-wealth-management/



